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April 14-16, 2026 | Downtown Nashville

Get Your VIP Pass

TUESDAY, APRIL It: ¢t - & PM WEDNESDAY, APRIL IS: & AM - )] PM THURSDAY, BPRIL 16: @ AM - t PM
AC HOTEL NASHVILLE DOWNTOWN AC HOTEL NASHVILLE DOWNTOWN AC HOTEL NASHVILLE DOWNTOWN
Badge Pickup: Beat the rush and grab your Keynotes, Breakouts and Meetups (all day): Immerse Keynotes, Breakouts and Meetups: Finish

POP badge early. yourself in a full day of learning and networking. strong with career-defining keynotes,
. . breakthrough sessions and meaningful
VIP Welcome Reception: Begin your POP MNEON STEEPLE AT CHIEF'S ON BRrOADUWAY connections.

experience with an exclusive evening of

. _ \ POP Star Party (after hours): Unwind at our signature
connections, cocktails and entertainment.

evening event with your fellow attendees. Featuring food,
drink and a hot band in the heart of downtown Nashville.

MAIN STAGE

Two Weeks at a Time: A Songwriter's Keys to Life and Life's Work — Monty Criswell < Betting on the Future:
Federal Trends Shaping FWA Strategies — Christina Hedge, Booz | Allen | Hamilton - How Al Is Shaping the
Industry and What You Can Do to Adapt — Brenton Hill, CHAI - Building Your Infinite Playlist: All PI Value on
One Platform — Tom Noack, ClarisHealth « The Future of Pl is...No Pl — Lynn Garbee, Capital RX « Debate:
Should Pl Consider Provider Impact? — Kurt Spear & Drew Satriano, Highmark Health < A Better Set of
Problems: Benchmarking Your Concept Yield - Tom Baggett & Sara Thomas, ClarisHealth

COME TOGETHER STAGE

OPTIMIZING PT (N PARTNERSHIP WITH PROVIDERS

How To: Mitigate Provider Abrasion — Mark
Allphin, KLAS - Case Study: How We Changed
Provider Behavior

MASTERS OF THE PLATFORM STAGE
EXCLUSIVELY FOR PARES SUPERVSERS

Pareo Bl with Al: Maximizing Your Data Value — Jeff
Wickwire, ClarisHealth < Pareo Today: The Standards Era -
Chandler Wilson, ClarisHealth « Pareo Future: Making Your

Voice Heard — Tom Noack, ClarisHealth

LEARNING TO FLY STAGE

HOW-T6 WORKSHOPS FOR EACH LEVEL OF DEVELOPMENT

How To: Developing Consensus on Concept Categories — Tom Baggett & Sara Thomas,
ClarisHealth < How to 201: Advance Your Pl Roadmap — Scott Magit, HealthScape - How to Shift
Left: Working Together on Concept Ideation — Steph Gibbons & Stacey Busta, ClarisHealth -
How to: Make Your Business Case to Automate the “Last Mile” of Overpayment Recoveries -
Gladys Oswell, L.A. Care Health Plan - How To 201: Insource More — Developing & Beyond

TAKIN' CARE OF BUSINESS STAGE

GETTING THE MOST OVUT OF OUTSOVRCED RELATIONSHIPS

How To: The Alignment Advantage: How to Cut Months

Off Your Next Vendor Implementation — Dan Gallagher,

13pointlAdvisors « Case Study: How We Went From 100%
Vended to 80% Internal

APPETITE FOR DISRVPTION STAGE
FOR PLANS WITH EMERGING PT PROGRAMS

Case Study: Embedding Engineers to Move
Faster < CFO Perspective: Structuring Pl Savings
from the Beginning for Plan Value

TRVE BLVE STAGE

EXCLVSIVELY FOR BLVES PLANS

Case Study: Your ASO Clients, Vendors and
You « Case Study: Reimagining Recovery
Operations to Maximize Plan Value —
Stephanie Setzer & Lisa Lotz, Premera

FOR THE PEOPLE STAGE
EXCLVSIVELY FOR GOVERNMENT PLANS (MAB, MCOs, MACS)

Case Study: How We're Preparing for OBBB
Impact - Fireside Chat: Behind the CMS
Curtain — Chrissy Fowler & Jen Dupee, CMS




